
contains real-life stories and documented best practices 
“Find ‘Em, Get ‘Em, Keep ‘Em”

that will help you
grow your business.

To book Brian as a speaker at your next event or to order the book, email: 

findem@thealliedgrp.com Brian E. Butler

What’s the best way to “find ‘em, get ‘em…and then keep ‘em?” The  
Allied Group can help. From sourcing a potential customer list, packaging  
up your product or service so it can be understood and purchased, and  
then personalizing every communication with your customers, The Allied  
Group can implement a customized marketing program to keep your sales  
flowing and to achieve retention excellence.  

Allied’s VP of Sales, Brian Butler, has written a book  
on this very topic. “Find ‘Em, Get ‘Em, Keep ‘Em” is  
the result of years of marketing, selling and customer  
service experience and research. This book is an  
INVALUABLE RESOURCE for anyone trying to grow 
their organization.

SUCCESS
speaking of

Conversations with Brian Butler of The Allied Group

For Marketing. For Sales. For Business.

Conversations with  

Brian Butler lead  

to comprehensive  

yet simple and  

easily implemented 

 techniques to boost  

your business.
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